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Looking Back... 

     2014-”Colorado Springs Real Estate Prices Hit Record Highs”, 2015-”Colorado Springs Real Estate Prices Hit 

Record Highs”, 2016-”Colorado Springs Real Estate Prices Hit Record Highs”, 2017-”Colorado Springs Real Es-

tate Prices Hit Record Highs”, 2018-”Colorado Springs Real Estate Prices Hit Record Highs”, 2019-”Colorado 

Springs Real Estate Prices Hit Record Highs”... 

     We sound a bit like a broken record as again the average & median prices for the year were up more than 

5%, which is about half of what we saw in 2018. The last quarter really heated up with the average price up 

more than 8% and median up 9.4%. The issue over the past few years has been very low inventory and as 

2019 ended, we hit all-time record lows for homes on the market.  The number of sales for the year were 

down slightly but that was only because there were just not enough homes to sell. A very rare occurrence 

happened in December —just 899 homes were on the market at the end of the month, while 1035 sold. At 

that rate, and assuming every home sells (not all sell because some are over priced or in bad condition), 

there would be no homes to sell in about 3 weeks! To have such extremely low inventory is not good, it is to 

the point we would classify it as a crisis. 

     In 2019 Colorado Springs had several exciting ground breakings; I-25 & Powers Interchange, Downtown 

Stadium, CC Arena, and the Pikes Peak Summit House to name a few. We also saw several big grand openings 

including Children’s Hospital, and a high-rise Downtown Hotel. Colorado Springs will also be home to the 

newly announced military branch, the US Space Force. 

     All of this excitement brought many new people to the area. 10 years ago it was almost unheard of for a 

20-Something to leave Denver for Colorado Springs, in 2019 it became a common occurrence. The demand 

for housing was at all-time highs and when buyers couldn't find what they wanted, they ended up renting 

one of the thousands of newly built  apartments. 

The number of sold units is a great barometer to gauge the health of a market.  In 2019 the total number of 
sales decreased 396 units (down 4.6%) to 13,839. The reason for fewer sales was a scarcity of listings. 



Annual Review 

List Price Active Listings Solds Days on Market SP/LP Real Inventory 

Under $100,000 0 19 38 83.1% n/a 

$100,000 to $199,999 27 312 28 100.1% 1.0 

$200,000 to $299,999 404 4762 16 100.5% 1.0 

$300,000 to $399,999 671 5167 30 99.9% 1.6 

$400,000 to $499,999 393 1887 48 99.5% 2.5 

$500,000 to $599,999 202 917 59 99.1% 2.6 

$600,000 to $699,999 100 420 59 99.3% 2.9 

$700,000 to $799,999 72 208 72 97.5% 4.2 

$800,000 to $899,999 42 125 73 97.2% 4.0 

$900,000 to $999,999 39 59 93 97.6% 7.9 

$1 mil to $1.50 mil 44 71 106 96.5% 7.4 

$1.5 mil to $2.0 mil 14 9 119 95.1% 18.7 

$2.0 mil & above 20 7 340 89.2% 34.3 

Odds of Selling in 2019 

This demonstrates what the chance of selling was during 2019 at different price points. It is important           
to price your home correctly and have it in move-in condition. When a home is on the market,                             

it’s value actually begins to depreciate after about 30 days, even in an appreciating market. 

Annual Price Comparisons for Single Family & Patio Homes 

This chart shows the performance of the market in different price ranges for 2019.  In this chart Active 
Listings includes listings that were marked as active, under contract and pending in our MLS. 



Annual Review 

REAL inventory levels are determined by dividing the number of homes sold by the number of                      
active listings, under contract and pending. We think including under contracts gives a                                 

more real picture of the current inventory. 

This chart shows inventory levels based on how most economists calculate it—the number of active listings 
(not including under contract/pending) divided by the number of solds. 



Annual Review 

The chart below shows the annual average & median sales prices for each calendar year over the past       
decade.  Sales prices are the true “score” of the market. The average sales price for last year hit $363,782  

the highest price of the year was in June peaking at $373,319. 

The building of new homes is another good indicator of where the market is headed. The number of new 
homes built in the area was healthy. However the current demand is very strong and with the scarcity of 

listings it would make sense that 2020 will see a significant increase in home starts. 



Annual Review 

This graph shows the annual appreciation/depreciation for the Colorado Springs market since 1980.                
It is based on data collected by the Federal Housing Finance Agency.  

This graph shows the interaction between supply and demand. A large spread indicates a                             
Buyer’s Market and where the lines get close indicates a Seller’s Market. 



Quarterly Pricing Tools 

List Price Active Listings Solds Days on Market SP/LP Inventory 

Under $100,000 0 6 44 93.5% n/a 

$100,000 to $199,999 27 74 34 98.9% 1.1 

$200,000 to $299,999 404 1027 15 100.1% 1.2 

$300,000 to $399,999 671 1240 26 99.8% 1.6 

$400,000 to $499,999 393 461 51 97.6% 2.6 

$500,000 to $599,999 202 207 67 98.8% 2.9 

$600,000 to $699,999 100 85 67 97.7% 3.5 

$700,000 to $799,999 72 51 87 96.2% 4.2 

$800,000 to $899,999 42 34 60 98.3% 3.7 

$900,000 to $999,999 39 13 128 96.7% 9.0 

$1 mil to $1.50 mil 44 14 114 94.7% 9.4 

$1.5 mil to $2.0 mil 14 5 134 93.8% 8.4 

$2.0 mil & above 20 2 596 90.9% 30.0 

4th Quarter Price Comparisons for Single Family & Patio Homes                                                                
This chart will help you determine price if you are considering selling your home or making an offer. 

Odds of Selling in 2019 (4th Quarter)                                                                                        
This chart shows what the chances of selling were during the 4th Quarter of 2019. Although the local          

real estate market currently favors sellers, this chart reminds Sellers they better be sure to price                
their home right and have it in showing condition. 



Annual Review 

Fun Facts From 2019 

 Most expensive sale in El Paso County—3-way tie at $2,900,000 (Woodmoor, Broadmoor Resort and 

Broadmoor) 

 Most expensive sale in Teller County was a 35-acre retreat for $1,575,000 million 

 Largest home sold in the area was in Broadmoor Resort with 14,090 square feet 

 Smallest home sold in the area was a cabin in Crystola at just 392 square feet 

Quick Hits From 2019 

 Number of Units Sold was down 2.78 (13,839 vs 14,235) 

 Prices were up 5.6% for Average Sales Price and 6.4% for Median Sales Price 

 REAL Inventory Levels for the year averaged 2.7 months 

 New Home Permits were down 326 units to 3530, last year it was 3856 

 The average number of homes on the market each month was 1334 compared to 1506 in 2018 

 2nd most homes built in the past decade, BUT it was still just the 12th most ever. 

 119 homes sold for $1,000,000 or more (112, in 2018, 102 in 2017 and just 45 in 2016) 

Why Olympic City USA Is Such A Great Place To Live 

 Home to the US Space Force, US Olympic Committee, Space Foundation, Northern Command, USAFA and 

NORAD, 23 Olympic NGB’s and soon to open US Olympic and Paralympic Museum 

 NAR Top 10 Real Estate Market for next 3-5 years (2019) 

 Outstanding higher education institutions; US Air Force Academy, University of Colorado at Colorado 

Springs, Colorado College and Pikes Peak Community College 

 Fastest Growing City for Millennials (The Brookings Institute 2018) 

 Most Desirable Place to Live (US News & World Report 2018) 

 Diverse industries including, Aerospace, Healthcare, Cybersecurity, Defense Technology, Military,      

Manufacturing and Sports, to name a few 

 World class trails for hiking and biking 

 Excellent business climate—highly educated workforce, high tech infrastructure and local airport 

 Excellent climate with over 300 days of sunshine 

 Centrally located to all Colorado has to offer; skiing, river rafting, “Jeep-ing”, ghost towns, hiking & biking 



Looking Forward 

      The last quarter in 2019 looks to have really set-up the Colorado Springs real estate market for 2020.  The 

big news in the 4th Quarter was the scarcity of listings which will only accelerate real estate prices this year.                  

     Demand continues to be strong thanks to locals staying and outsiders moving in.  Last year we saw a     

significant number of buyers from the Denver metro area move to the Pikes Peak region.  In 2020, we expect 

that trend to increase substantially as our little town has grown-up and now offers amenities most expect of 

large cities. Downtown has become a very exciting place with new restaurants, hotels, shops and bars  - and 

the soon to open US Olympic and Paralympic Museum will create even greater momentum. 

     Additionally, there is much excitement over several new groundbreakings (US Space Force, Powers & I-25, 

downtown stadium, CC arena, a few new/expanding breweries, etc…) which will only increase the demand 

for housing. Job growth in the area remains strong and with the US Space Force coming online it only makes 

sense that there will be many new DOD jobs coming to the area.  

     Unfortunately we don’t see much changing with the number of listings on the market which will really put 

pressure on home prices. We do think this will spark additional & significant development downtown for 

new residences (purchases & rentals). With prices expected  to increase, buyers looking for more affordable 

housing will have to go east & south to areas like Calhan, Widefield, Fountain and Pueblo. 

     There is some good news for buyers including near record low mortgage rates which have once again 

made buying more affordable than renting for most. We also feel the local homebuilders construct high  

quality homes at all price ranges, we just hope they plan to build more homes in 2020 than they have over 

the past few years. 

 

 



 

Looking Forward 

The graph below shows the number of current active listings on the market for the same period over the past 
10 years. As you can see we have hit an all-time low. 

Here is what is currently under contract in the Pikes Peak MLS. Most under contract homes close within       
45 days so it is a good way to forecast the short term. The drop in under contracts is almost complete        

due to the lack of homes on the market. 



ERA Shields Real Estate 
was founded in 1985. The firm is locally owned and comprised of a TEAM of 
more than 100 individual real estate brokers who work TOGETHER to provide  
professional real estate services. Our offices are designed to enhance the 
SYNERGY amongst our TEAM as we continually set the bar for success in real 
estate.  

ERA Shields Real Estate 
handles more relocation business than any other firm in the Pikes Peak      
region.  We are a Principle Broker for Cartus (the world’s largest Relocation 
company) which handles nearly 160,000 transfers each year across 165  
countries. 

ERA Shields Real Estate 
is the #1 top producing company in the Mountain Region and a top 15     
company across North America for ERA Real Estate.  ERA Real Estate is a 
GLOBAL real estate franchise with 31,000 sales associates in 1800 offices   
located in 36 countries.  ERA has a long history in residential  real estate 
bringing technology and services to its agent base which allows them to 
serve their clients in today’s world. ERA is an affiliate of Realogy, the largest 
real estate company in the world which also owns Sotheby’s, Coldwell    
Banker, Century 21 and Better Homes & Gardens.  

ERA Shields Real Estate 
is an award-winning residential real estate company in the Pikes Peak region. 
Annually we are recognized locally & nationally for our service, production 
and involvement in our COMMUNITY. Our agents are full-time professionals 
working to be Your Trusted Advisor. 

ERA Shields Real Estate 
is committed to the COMMUNITY.  Our TEAM volunteered across our     
COMMUNITY more than 2000 hours and we are a past recipient of The   
Community Kindness Award & ERA’s Ed Bilinkas Award.  Investing in our 
COMMUNITY is good business. 

ERA Shields Real Estate 
is a recognized leader in real estate.  Locally, our team boasts 4 past         
presidents for PPAR, past NAR vice president, past president of CAR, and 2 
past presidents of ERA Colorado Broker Council. Nationally we have been on 
the CARTUS Relocation Director Advisory Board, ERA’s Advisory Board and      
Directors with NAR. 

The data found within the ERA Shields Real Estate Annual Review is based on information from the Pikes Peak REALTOR® Services Corporation 

(RSC) or its PPMLS, El Paso CountyTrustee, and Pikes Peak Regional Building Department. This content is deemed reliable; however RSC, PPMLS 

and ERA Shields Real Estate do not guarantee its accuracy. Data maintained by RSC does not reflect all real estate activity in the market. 


